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The Community Partnership Program assists registered, non-profit organizations in raising funds through its membership base. 

The Partnership gives organization members, relatives, or friends an opportunity to contribute to the organization, during a real estate transaction.  This is how it works:
1. The Intent – The intent of the Community Partnership Program (CPP) is to develop a business relationship that results in contributions to your non-profit organization.  The Partnership Program is a tool that Coldwell Banker Bain uses to encourage its agents to contribute to the communities that they are personally committed to.  A contribution in the amount of approximately 10% of the Coldwell Banker Bain commission will be made directly to the non-profit organization if a real estate transaction results from the Partnership.  John Stewart challenges and encourages other businesses to make similar commitments to your organization.
2. The Community Partnership Agreement packet – The packet includes an outline of the program, a list of current participating organizations, promotional support information, and a Partnership Agreement.   The information is designed to help your staff understand the mechanics of the CPP and how it may be integrated into your own development plan.  Please note that the agreement in no way binds the organization to endorse, purchase, or sell real estate though Coldwell Banker Bain or John W Stewart.  Marketing materials may be customized to your satisfaction.
3. The Donation – If there is a Partnership Agreement in place, the organization is identified in the transactional paperwork for the sale, purchase or referral of real estate.  When the transaction closes, a check for the organization is processed at the same time as the commission check for the agent.  The donation is delivered immediately to the organization.  100% of the donation goes to the non-profit.
4. Contact Coordination – Your organization appoints a responsible party for member coordination.  The coordinator should be responsible for interfacing marketing attempts and logging member referrals.  All marketing materials sent to non-profit members will be sent through the coordinator and the organization.   John Stewart will play an active role in defraying any additional work or expense associated with the CPP.
The Community Partnership Program

FAQ’s
Q.

Should we endorse a specific Realtor or Real Estate Company?

A.

The intent of the program is to return funds to the non-profit, not to endorse a specific business opportunity.  John Stewart encourages other businesses to participate in similar programs.  The program is offered as an opportunity for members to contribute to the organization during a substantial transfer of personal assets.  This is frequently a time when individuals are quite likely to give.

Q.

What impact will this program have on our fundraising efforts?

A.

In 2005 CBBain Realtors helped to raise $175,294 for their non-profit partners through the Community Partnership Program.  That translated into an average of $1,400 per transaction.  On average, 10% of our population buys or sells their home in a given year.  10% of your membership, plus those who are willing to make referrals to friends and family, is your annual target market.
Q.

Is the donation tax deductible as a contribution to a non-profit?
A.

No.  

Q.

Can multiple CBBain agents partner with the non-profit organization?

A.

Yes.  Agents are encouraged to communicate with each other and the organization’s coordinator regarding the agent activity.
     Q.

What if a referral asks to contribute to another organization?

A.

The CPP is designed to benefit the non-profit partner.  All referrals that come through your membership, that result in a closed transaction, will return the described donation to your organization.

Q.

Is the Community Partnership advertised on a website?

A.

John Stewart will identify the organization as a Community Partner on his website (www.nwhome.us) and provide a link to the organization.  CBBain listings are marketed on the NWMLS website, CBBain.com, Realtor.com, Trulia.com, King5.com, NWCN.com, KONGTV.com and NWhome.us. 
Q.

What types of real estate transactions qualify for the partnership?

A.

If you, as a member of the non-profit organization, provide a referral that results in a closed transaction, the non-profit organization will receive a contribution.  John Stewart is a licensed agent in the state of Washington and can therefore negotiate real estate contracts throughout the state.  His International Certification (CIPS) and Coldwell Banker’s international presence gives him a network for referrals throughout the United States and over 64 countries around the world.  Therefore, a referral into any one of these markets will result in a benefit to your non-profit organization.
Q.

Do you have any examples of level of contribution that the partnership can generate?

A.

Based on certain assumptions, here are some examples:

1. The sale of an $800,000 home will result in a contribution of about $2,400.

2. The purchase of a $600,000 home will result in a contribution of about $1,800.

3. A referral for a remote purchase or sale of a home for $1,200,000, will result in a contribution of about $900.
